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Overview 

Aimed at legal practitioners seeking a refresher on fundamental business skills or those 
diversifying their practice, this practical half-day seminar will explore significant aspects 
of advising small business clients. Gain tips and guidance from our experts on: 

 essential considerations in starting a business, including structuring and tax  

 preparing your clients for capital raising from various sources 

 tips and traps in selling a business, with a focus on optimising the exit. 
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8am Registration 

8.30am 

 

Starting a business: Key considerations explored 

Starting a business is a common but complex aspect of advising small business owners. In this practical 
session you will explore key considerations when providing advice to clients that are starting a business, 

including: 

 business structuring  

 asset protection 

 tax implications 

 intellectual property considerations. 

Jodie Mills, Principal, Small Myers Hughes and Accredited Specialist (Taxation Law) 

Chair: Zinta Harris, Principal, Harris Law, Accredited Specialist (Business Law) - Qld and Accredited 

Specialist (Succession Law) - Qld 

10.15am Morning tea 

10.30am 

 

Growing a business: Preparing your small business clients for 

capital raising from various sources 

Investors have an inherent interest in the success of their investment targets, and will ask questions 
accordingly. Preparing your client to answer investors’ questions is not enough. This session will cover 
the key differences in what investors will ask, and what they are entitled to assume when investing in a 
small business. 

Simon Fifield, Legal Practice Director, Starting Block Lawyers  

Chair: Zinta Harris, Principal, Harris Law, Accredited Specialist (Business Law) - Qld and Accredited 

Specialist (Succession Law) - Qld 

11.30am 

 

Selling a business: Tips & traps  
This session will provide practical guidance in advising your clients on the sale of their business, with a 
particular focus on optimising the exit. Our guest presenter will address: 

 preparing for the sale, due diligence and high level tax considerations  

 maximising value from the initial discussions and term sheet to final transaction documents 

 important terms to be negotiated for both asset and share sales. 

You will also be provided with recent examples and tips throughout the session. 

Peter Thelwell, Partner, IP Partnership  

Chair: Zinta Harris, Principal, Harris Law, Accredited Specialist (Business Law) - Qld and Accredited 

Specialist (Succession Law) - Qld 

12.30pm Close 

 


